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Forsale 2801 N Hazel St.
$1,050,000 Hope, AR 71801

Office Number 903.255.1730 WWVV-SCOUI'O ty group.com




INVESTMENT OVERVIEW

Hope, AR

* This 60,000-sf warehouse includes 5,500
sf heated/cooled showroom with private
offices and retail counter. The remaining
54,500 sf of warehouse includes 5
oversized roll-up doors with 22’ ceilings.
Adjacent 3.5 acres with an additional
7,000 sf warehouse is available to
purchase for an additional $285,000.

LISTING CONTACT: Adam Dukelow

512-492-5584

I PROPERTY DETAILS:

Price: $17.50 SF

Lease: Owner willing to lease

Zoning: Commercial

County: Hempstead

Amenities Include:

Highway Frontage, one block off I-30
2.5 acres, built in 1997
Sits on 8+ acres deep lake (Boat Manufacturing)
Owner willing to lease
Additional 3.5 acres and 7,000 sf warehouse available
next door for $285,000.
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2801 N Hazel St., Hope, AR 71801

60,000 sf
Commercial/Industrial/Showroom
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2801 N Hazel St., Hope, AR 71801
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Texarkana
Is ready for
business

Developed around a complex rail system more than
a century ago, the Texarkana region has grown into

a national crossroads for transportation.

Today, with its exceptional infrastructure, dedicated
workforce and high quality of life, Texarkana is a
place where both commerce and community

thrive.

Oklahoma City

Dullus°

Fort Worth

Houston -

United for a Unique Advantage

*Mempl
« Little Rock

« Shreveport

*Baton R

The Texarkana Metropolitan Statistical Area (MSA) is a three-county region comprising the twin cities of

Texarkana, Texas and Texarkana, Arkansas, and encompassing the surrounding communities of Bowie

County, Texas, Little River County, Arkansas, and Miller County, Arkansas.

Situated at the junction of several major interstates, Texarkana provides convenient access to key markets

from the Midwest to the Gulf Coast while offering abundant natural resources and lower costs than can be

found in crowded

urban markets.

A Dedicated Workfoce
Within Reach

| 260k

Living within 50 miles

New Boston

| 995k

Living within 75 miles

| 13m Maud

Living within 200 miles

Ogden

Nash

Texarkana

Redwater

Fouke

OUR INDUSTRIES
Target Sectors

Texarkana is an opportunity-rich community where many
different types of enterprise can grow and thrive.. However,,
there are a number of key industries that are particularly
well suited to the unique advantages our region has to offer..

(%) Manufacturing
Distribution

(&) Medical Services (%) Defense

ADVANTAGES

Why Choose Texarkana

(3) Connectivity

With its prime location and extensive multimodal
infrastructure, Texarkana is well suited to help your
business connect with major markets throughout
the Midwest and South.

@ Education

Home to two community colleges, a four-year
public university and a state medical school,
Texarkana is well prepared to respond to the
training needs of today’s employers—and
tomorrow’s.

Texarkana College
Texas A&M University-Texarkana

University of Arkansas Hope-Texarkana
University of Arkansas for Medical

Sciences-Southwest

Facts and Figures

47 Manufacturing

# 1 State for Business p
§ State in the South

# 1 Lowest Cost of
" ! Doing Business

@ Logistics, Transportation &

" Largest 4 Rated for

Workforce

Texarkana has a long-established reputation as a
military-friendly community with a strong presence in
the defense sector. Thanks to our historic ties with the
Red River Army Depot, Texarkana boasts a robust labor
force of unskilled, semi-skilled and skilled workers who
are ready to work for you.

() Quality of Life

Texarkana is more than a great place to do business.

downtown offers an array of shopping, dining 1i‘.‘%‘

entertainment options—all without the hasste — T
tra c jams.

Top
10 Quality of Lire

Combined Economy " | Economic Climate

in the World




This Offering Memorandum was prepared by Scout Property Group, LLC ("Broker") solely for the purpose of prospective purchasers of the real
property commonly known as 2801 N Hazel St., Hope, AR 71801 ("Property"). Neither the broker, nor the owner of the Property ("Owner"), makes
any representations or warranty, expressed or implied, asto the completeness or accuracy of the material contained in the Offering
Memorandum.

Prospective Purchasers of the Property are advised (i) that any changes may have occurred in the physical or financial condition of the
Property since the time this Offering Memorandum was prepared, and (ii) that projections contained herein are based upon assumptions
of the events beyond the control of Broker and, therefore, may be subject to variation. Prospective purchasers of the property are advised
and encouraged to conduct their own comprehensive review and analysis of the Property.

This Offering Memorandum is a solicitation of interest only and is not an offer to sell the Property. This Owner and Broker expressly reserve
the right, at their sole discretion, to reject any or all expressions of interest or offers to purchase the Property and expressly reserve the right,
at their sole discretion, to terminate discussions with any entity at any time with or without notice. The Owner or Broker shall have no legal
commitment or obligation to any entity at any time with or without notice. The Owner or Broker shall have no legal commitment or
obligation to any entity reviewing the Offering Memorandum or making an offer to purchase the Property.

This Offering Memorandum is confidential. By accepting the Offering Memorandum, you agree (i) that you hold and treat the Offering
Memorandum and its contents in the strictest confidence; (ii) that you will not photocopy or duplicate any part of the Offering Memorandum;
(iii) that you will not disclose the Offering Memorandum or any of its contents to any other entity without the prior written authorization of
the Broker; and (iv) that you will not use the Offering Memorandum in any fashion or manner detrimental to the interest of the Owner or the
Broker.

The Broker is the Seller/Owner's Agent and represents the Owner/Seller.

If you have no interest in the Property, please return the Offering Memorandum forthwith.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT YOUR SCOUT PROPERTY GROUP AGENT FOR MORE DETAILS

www.scoutpropertygroup.com




INFORMATION ABOUT BROKERAGE SERVICES

CONTACT@ScoutPropertyGroup.com

TYPES OF REAL ESTATE LICENSE HOLDERS:

= A BROKER is responsible for all brokerage activities, including acts
performed by sales agents sponsored by the broker.

m A SALES AGENT must be sponsored by a broker and works with clients
on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the

person or party that the broker represents):

m Put the interests of the client above all others, including the broker's own
interests;

m Inform the client of any material information about the property or
transaction received by the broker;

m Answer the client's questions and present any offer to or counter-offer
from the client; and

m Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE
TRANSACTION: AS AGENT FOR OWNER (SELLER/LANDLORD):

The broker becomes the property owner's agent through an agreement
with the owner, usually in a written listing to sell or property management
agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the
property or transaction known by the agent, including information disclosed
to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT:

The broker becomes the buyer/tenant's agent by agreeing to represent
the buyer, usually through a written representation agreement. A buyer's
agent must perform the broker's minimum duties above and must inform
the buyer of any material information about the property or transaction
known by the agent, including information disclosed to the agent by the
seller or seller's agent.

Regulated by the Texas Real Estate Commission

AS AGENT FOR BOTH - INTERMEDIARY:

Toact asan intermediary between the parties the broker must first obtain the
written agreement of each party to the transaction. The written agreement must
state who will pay the broker and, in conspicuous bold or underlined print, set
forth the broker's obligations as an intermediary.

A broker who acts as an intermediary:

m Must treat all parties to the transaction impartially and fairly;
m May, with the parties' written consent, appoint a different license holder

associated with the broker to each party (owner and buyer) to communicate
with, provide opinions and advice to, and carry out the instructions of each
party to the transaction.

m Must not, unless specifically authorized in writing to do so by the party, disclose:
that the owner will accept a price lessthan the written asking price; that the
buyer/tenant will pay a price greater than the price submitted in a written offer;
and any confidential information or any other information that a party specifically
instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT:

A license holder acts as a subagent when aiding a buyer in a transaction without
an agreement to represent the buyer. A subagent can assist the buyer but does
not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER
SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

The broker’s duties and responsibilities to you, and your obligations under the
m representation agreement.

Who will pay the broker for services provided to you, when payment will be
m Mmade and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION:

This notice is being provided for information purposes. It does not create an
obligation for you to use the broker’s services. Please acknowledge receipt of this
notice below and retain a copy for your records.

Information available at www.trec.t: ov




EXCLUSIVELY MARKETED BY

SCOUT

Office: 903.255.1730 www.scoutpropertygroup.com
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